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If you're looking to build your deal-making chops, there is no better school than the world of professional
sports. Few authors are as qualified to guide you through that rough-and-tumble terrain as Ken Shropshire.

From the Fortune 500 to the NFL, from Don King to big city mayors, Ken has negotiated major sports deals
across the country and around the world. He's also one of today's most sought-after negotiating coaches, with
clients ranging from the National Collegiate Athletic Association to IBM.

In Negotiate Like the Pros, Ken tells the stories behind some of the most sensational sports deals of all time
and extracts powerful lessons from them on the skills you need to master to become a top-notch dealmaker.
You'll learn how to:

Prepare and Set Agendas: Peter Ueberroth's negotiation with Fidel Castro during the Soviet boycott of●

the '84 Olympics
Know Your Negotiating Style and Play to Your Strengths: Why NFL coach Bill Walsh stresses sticking●

with your style
Set Goals: the $60 million deal Daiuske “Dice-K” Matsuzaka cut with the Boston Red Sox in 2006●

Leverage: from the astonishing three-way negotiation between Muhammed Ali, George Foreman and the●

President of Zaire that Don King used to pull off “The Rumble in the Jungle”
Build Relationships: Yao Ming's move from China and David Beckham's $250 million deal with the Los●

Angeles Galaxy

You also get a wealth of insider tips, tricks, and skill-building tools to help you develop a highly-effective,
systematic approach to deal making. Whether you're a fanatic who sees the world through sports-colored
glasses, or a casual observer who wants to learn from some of the toughest, shrewdest dealmakers in any
industry, this book will teach you how to Negotiate Like the Pros.
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From reader reviews:

Homer Douglas:

What do you think about book? It is just for students since they are still students or this for all people in the
world, the particular best subject for that? Simply you can be answered for that question above. Every person
has diverse personality and hobby for each other. Don't to be compelled someone or something that they
don't desire do that. You must know how great as well as important the book Negotiate Like the Pros: A Top
Sports Negotiator's Lessons for Making Deals, Building Relationships, and Getting What You Want: A
Master Sports Negotiator's ... Relationships, and Getting What You Want. All type of book can you see on
many methods. You can look for the internet resources or other social media.

Jeremy Jones:

This Negotiate Like the Pros: A Top Sports Negotiator's Lessons for Making Deals, Building Relationships,
and Getting What You Want: A Master Sports Negotiator's ... Relationships, and Getting What You Want
are reliable for you who want to become a successful person, why. The main reason of this Negotiate Like
the Pros: A Top Sports Negotiator's Lessons for Making Deals, Building Relationships, and Getting What
You Want: A Master Sports Negotiator's ... Relationships, and Getting What You Want can be on the list of
great books you must have will be giving you more than just simple reading through food but feed an
individual with information that might be will shock your preceding knowledge. This book is definitely
handy, you can bring it all over the place and whenever your conditions throughout the e-book and printed
types. Beside that this Negotiate Like the Pros: A Top Sports Negotiator's Lessons for Making Deals,
Building Relationships, and Getting What You Want: A Master Sports Negotiator's ... Relationships, and
Getting What You Want forcing you to have an enormous of experience including rich vocabulary, giving
you demo of critical thinking that we understand it useful in your day task. So , let's have it and enjoy
reading.

Lillian Thrasher:

Do you one of the book lovers? If yes, do you ever feeling doubt if you find yourself in the book store? Try
and pick one book that you find out the inside because don't judge book by its handle may doesn't work this
is difficult job because you are scared that the inside maybe not because fantastic as in the outside appear
likes. Maybe you answer could be Negotiate Like the Pros: A Top Sports Negotiator's Lessons for Making
Deals, Building Relationships, and Getting What You Want: A Master Sports Negotiator's ... Relationships,
and Getting What You Want why because the amazing cover that make you consider concerning the content
will not disappoint anyone. The inside or content is definitely fantastic as the outside or cover. Your reading
sixth sense will directly make suggestions to pick up this book.



Julio Huntsman:

Reading a guide make you to get more knowledge from that. You can take knowledge and information from
a book. Book is composed or printed or highlighted from each source which filled update of news. In this
modern era like at this point, many ways to get information are available for you. From media social like
newspaper, magazines, science e-book, encyclopedia, reference book, new and comic. You can add your
understanding by that book. Are you hip to spend your spare time to open your book? Or just seeking the
Negotiate Like the Pros: A Top Sports Negotiator's Lessons for Making Deals, Building Relationships, and
Getting What You Want: A Master Sports Negotiator's ... Relationships, and Getting What You Want when
you necessary it?
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